NOW is the best time to do an insurance review with your clients.
You will be surprised at all the sales that will come from insurance reviews.  You can save your clients money, improve their coverage and uncover other insurance needs!
Why complete an insurance review?
· Term rates are at an all time low.  Even if your client says they have life insurance, don’t let that stop you.  Policies bought years ago may not co-inside with current needs.

· If they bought a term policy within the last 8 years and are in the same health you may save them money and extend their protection for the same price.  
· Their term insurance might be coming to the end of its period.
· If Health has changed, they may benefit from converting to a permanent plan.  

· Clients who quit smoking over the past 10 years are paying twice as much as they should be.

· Many clients own non-competitive products. Once again paying twice as much.
· Buy / Sell agreements need to be updated.

· Cash value policies are not keeping up with projected values and are in danger of lapsing.  Save premium by doing a 1035 rescue.
· Disability insurance, Long Term Care and Annuity needs to be increased.

Here is a list of other important things to look for in your insurance review:
· Recently married or divorced?

· New child or dependent?

· Purchased a new home?

· Own a business?

· Planning to transfer ownership of your business during your lifetime?

· Receive an inheritance?

· Need to plan for retirement?
· Need to support someone with special needs or an elderly family member?

· Need to fund a higher education?

· A change of employment or salary?

· Children left the household?

· Death of spouse or child?
Insurance reviews are an important way to take good care of your client’s insurance needs, build your relationship with you client as well as increase your sales! A win/win.
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